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Annomayusa. B crarbe paccMOTpPEHbl MapKETHHIOBBIE AaCHEKThl MPU pa3pabOTKe ILKOJIbI
¢bpaniy3ckoro s3pika B ropone Bmamumup. Ha ocHoBe aHanmm3a KOHKYPEHTOB M MHKPOCPEIBI
pa3paboTaHbl MEPOIIPHUSTHS, OPUEHTHPOBAHHBIC HAa Y3HaBaHUE OpeH/Ia U MOJTYYEeHHE TPUOBLIH.

Abstract. The article deals with the theoretical and practical aspects of French school project
in the city of Vladimir. Based on the analysis of the competitive position and micro-environment.
There are the main actions for making the school profitable.
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B coBpemeHHOM Mupe Bce Oouiblie JIOEH KenaloT OBJIAAECTh WHOCTPAHHBIMU SI3BIKAMH.
[Ipenmoceiiok K 3TOMYy OOJbIIOE KOJIMYECTBO — OTKPBITHIE T'PAaHUIIBI, IPOBEICHUE
MEXIYHapOIHbIX COOBITUI Ha TeppuTopuu Poccuu, O0NbIIOE KOIMUYECTBO TYpHCTOB, OCOOEHHO B
ropojax ¢ 6oraroil ucropuei, Takux kak Braagumup. B ropoae ecTh HECKOIBKO LIKOJ, T/I€ U3yYEHHE
MHOCTPAHHBIX S3BIKOB sIBIsieTCS NpoQMiIbHbIM. OJHAKO, JKEJaHWE HAaydUThCS TOBOPUTH Ha
MHOCTPAHHOM SI3bIKE€ 3a4acTyl0 BO3HUKAeT y TOpOXKaH YXKe IIOCJIE IOIyYeHHUS] CpEIHEro
oOpa3oBaHus. B cBsi3u ¢ 3TUM OOJNBUIYI0 NOMYJASPHOCTh HAOWPAIOT YACTHBIE IIKOJbl M3yYEHHUS
MHOCTPAHHBIX A3BIKOB, B KOTOPBIX HAa BBIOOP MOXHO M3YyYUTh OJMH HJIU HECKOJIBKO €BPOMEUCKUX U
a3MaTCKuX s3bIKOB. I TeX, KTO MKENAeT MOTpy3UTCs B KYIBTYpy CTpaHbl, M JaXe CIaTh
MEXIYHAPOIHBIA  DK3aMEHBl  C MOCJEAYIOIIEN cepruduKanue, CYLIECTBYIOT U
CHelHaM3UpPOBaHHbIE IIKOJIBl — AMepuKaHCKul, bpuTaHckuil (M3ydeHHME aHIIMICKOIO) U
OpnaHreHckuil oma (u3ydyeHue Hemeukoro). CTOUT OTMETUTb, YTO CHELUAIN3UPOBAHHOIO
(bpaHITy3CKOro «KyJIBTYPHOTO JOMa» B HAIIeM T'OpoJie HeT.

[Ipu ompoce xwutesneid ropoaa B colMaibHOU ceTH «BKOHTakTe», BraguMupiiel yka3blBaiu
ClIe[lylolllie TPUYUHBl 3aMHTEPECOBAHHOCTU B U3yueHUU ¢paHiry3ckoro: 34% oOmnpoieHHbIX
CUUTAIOT, YTO BJaJIeHUE (PPAHI[y3CKUM CMOXET J1aTh KapbepHBI POCT M yBeJIWYEHHE 3apabOTHOM
wiatel, 29% OTMETHIM JKeJlaHWe OOIIATbCs Ha S3bIKe B TypUCTHUYecKuX moesakax (Pdpanuus,
benbrus, IlBelinapus), 26% roBopuian O BO3MOXHOCTH YMTaTh MHPOPMALMIO Ha 3apyOEKHBIX
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caiiTax, MOHUMAaTh MHCTPYKIUH, 11% sxutenei ykasplBaiu Apyrue NpUUYUHBI, OTMEUYas MHTEPEC K
(bpaHITy3cKOi KyJbType.

MortuBanusi B U3y4eHUU (PpaHIly3CKOrO SI3bIKa y JKUTENe ropoja Bmamumup BbICOKa, a
MPUYMHBI pa3HOOOpa3Hbl, MO3TOMY MOSBIECHUE CHEIHAIN3UPOBAHHOTO (PAHIYy3CKOTO ILIEHTpa B
ropozae Brnaaumup mMoro Obl BEI3BaTh HHTEPEC BraauMupIieB u kuteneid o0macTy.

KonkypeHnius B ropojie cpelid MOX0KHX YU4EOHBIX 3aBEACHUIN O0JIblIas, a cesiaTh KOMIIAHUIO
0ojiee KOHKYPEHTOCIIOCOOHOM MOXHO 3a CYeT TIpaMOTHOro wapketuHra [1]. MapkeTuHr
MIpPeJICTaBIsIeT COOO0M BUJ| YETIOBEUECKOW JIEATEIbHOCTH, HAPABICHHON Ha YIOBJIETBOPEHUE HYXKI U
noTpeOHOCTel MmocpeacTBoM oOMmeHa [2]. 3amaya — co37aTh MApKETHHT «HYJISD» — 3aHUMAaThCs
HOBBIM OpEHIOM, co37aBaTh (DMPMEHHBIN CTWIb, JENarh CAWT, TOTOBHUTH IEUATHBIC MAaTEPUAIIbI,
pa3pabaTsiBaTh MAPKETUHTOBBIC TPOTPAMMEI, YTOOBI BBIICTUTHCS CPEIM KOHKYPEHTOB.

Konkypenuust mnpencrasiseT co0oil clloKHeHIlee M MHOTOIUIAHOBOE SIBICHUE, SIBIISIETCS
0cO00  BAXHBIM  HMHCTPYMEHTOM  PBIHOYHOM  DKOHOMHKH. [l  pacKpbITHs — TOHATHUSA
KOHKYPEHTOCIIOCOOHOCTH, B MUPOBOM MIPAKTHKE IMTUPOKO UCIIONB3YETCSI TEOPUSI PABHOBECHS (PUPMBI
u orpacnu A. Mapmiana, TA¢ TIaBHBIM KPHTEPUEM BBICTyNaeT Hanmuuue y (upmbl Hawmbolee
3¢ deKTUBHBIX TPOM3BOACTBEHHBIX (akTopoB [3]. B kauecTBe Takux MOKaszarelel YyKa3bIBaIOT
MPOLIEHTHBIE CTaBKU 1O OAHKOBCKUM KpEOWTaM, WHJIEKChl 3aKyMOYHBIX II€H Ha ChIpbe,
obopynoBanue u T.1. [4]. s HOBOH mIKOIBI (PPaHITY3CKOTO KOHKYPEHTAMU SIBISIFOTCS HamOoliee
M3BECTHBIC YACTHBIC IIIKOJIBI, KOTOPBIE TAK)KE MPEIararoT u3y4eHue (HpaHIly3CKOTO S3bIKa, OJTHAKO
OHU MMEET KaK CBOM MPEUMYIIECTBA, TaK U HEIOCTATKH B CPAaBHEHUU C HOBBIM YYEOHBIM LIEHTPOM.
WNudopmarus npeacrasieHa B cpaBHUTEIbHON Tabmnuiie:

Tabmuna
I[MPEUMYIIECTBA U HEAOCTATKU IIKOJI
Ha3zeanue wixonv Ipeumywecmea Heoocmamxu
MAP Nmeet unmmaiet B Tpex NmeeT Kypchl IO M3y4eHUIO (PaHITy3CKOTO TONBKO JIIs
KpYTHBIX paioHax Topoa  B3pOCIBIX
SI3BIKOBOI arepn He nmpoBoauT TeMaTU4ECKUE MEPOIIPUSITUS
PackpyuenHbIit OpeHa Het BO3MOXXHOCTH ClIauu MEXIYHAPOAHBIX SK3aMEHOB
IN Touch PackpyueHnslit OpeHn He odenb ynobHoe MecTOpaconoKeHUs
3aHATHS TI0 BOKAITY TemaTuuecKkue MEPOTIPHUSITUS TOJILKO JUIS U3yYaromuX
(QaHTITHHACKI ) AHTJIMACKUH S3BIK
TeaTpanbHas cTynus He Bcro nua(popmanmro MOKHO HalTH Ha caiiTe
(armmiickmii) (He00X0IMMO YTOUHSTH N0 TeNeOHY)

Jlig Toro, 4ToObl BBIACNIUTHCS CPEAM KOHKYPEHTOB, IIKOia OyneT MpeAoCTaBsATh YCIYTH,
KOTOPBIX HET CpeAM APYIMX SI3BIKOBBIX IKOJ Branumupa, a MMEHHO NPOBOAUTH YIIIyOJIEHHBIE
Kypchl H3ydeHHsl (PpaHIy3CKOro Jjsl IIKOJIbHHMKOB, MPOBOJUTH YPOKH JJsl JIOIIKOJIBHHUKOB, U
IJJaBHOE —  OCYLIECTBUTHh IIOATOTOBKY K  MexayHapogHoMy TtectupoBanuio  DELF.
[IpuBrekaTenbHOCTh JAaHHON OMIMM 3aKJI0YaeTCs B TOM, 4yTo Bragumupiiam He HyKHO OyleT exarhb
B jpyrue Oonbmme ropopa (Mocksa, Cankt-IleTepOypr), a cliarb 3K3aMeH MEXIyHapOIHOTO
obpasua B popHoM Bmagumupe. TakuM 00pa3oM Y4YEHUKH IIKOJIBI OyAyT HCHBITHIBATh MEHBbIIE
cTpecca nepe BaKHBIM COOBITHEM.

CermernpoBarh MOTEHIMAIBHBIX KJIMEHTOB MOXHO [0 HECKOJBKUM KPUTEPHSIM: BO3pPacT,
YPOBEHb [0X0Ja, YIOOCTBO IO BpPEMEHHM IIOCEUIeHUs, HO Haubosee Ienecoo0pa3HbIM OyneT
pasziesnieHue 1o 1eau oopaleHus, UCX0/s U3 IepBOHAYAIbHON MOTHBAIUH:

1. enoBoii ppaHIry3CKUN — AJIs1 )KETAOLINX U3YUUTh S3bIK JJI1 KaphEePHOTO POCTa.

2. PasroBopHbIii (hpaHIy3cKUil — JUIs1 TIOOUTENEeN MyTeIeCcTBHH,

3. IloaroToBka K MOCTYIJIEHUIO B YHUBEPCUTETHI.
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Jl1g npuBieYEHMs LIEJIEBOM ayIUTOPUN MOYKHO pa3faBaTh JUCTOBKH B YHUBEPCUTETAxX IopoJa,
TMMHA3UAX, TYPUCTHUECKUX (pupmax [5]. B HauaapHOM 3Tare mpou30UIeT 3aKyrnka 00OpyI0BaHUS
CaMOCTOSITENIbHO, 0€3 Y4acTHsl MOCTOSIHHBIX IOCTABIIMKOB. BO3HMKaeT HEOOXOOUMOCTh JIMILIbL B
nocTaBKa KaHITOBapoB. OJIMH U3 caMbIX YAOOHBIX COCOOOB 3aKyIKH — 4€pe3 UHTEPHET PECYPCHI,
MIPOAHATU3UPOBAB HECKOJIBKO MHTEPHET-MAara3MHOB Ha JTalle CTapTrara yMECTHO BBIOpaTh CaMbli
SKOHOMUYHBIN BapuaHt [6].

Jns Toro, 4toObl OO MIKOJIBI ObUIO YIOOHO JOOMpAaTbcs MECTOIOJIOKEHUEM ISl IIKOJIbI
BbIOpaH LIeHTp ropoga. B mepBble Mecsaubl paOoTbl OyAeT HOJE3HBIM NPUDIACUTH Ui PaOOThI
IIpOMOyTepa, KOTOpbIH OyneT pas3naBaTb HPOMO-JIMCTOBKU. JlIsl NpHBIEYEHHS HOTEHLMATbHBIX
YUEHHKOB HEOOXOJMMO IMPOBOIUTH PA3IUYHBIC AKLWHU, HAIPUMEP: «IIPUBEIH Ipyra — IMOIy4H
ckuaky 20%p», «pacckaku O Hallled ILIKOJIE B COLUAJIbHOM CETH — IMOJIY4YH YPOK O€CIUIaTHO», a
TaKKe IepBoe OeCIuIaTHOE 3aHITHE /TS BCEX JKENIAIOIINX.

B mnepBele Mecdllbl HEOOXOIMMO HaJaJuTh CaM IPOLECC PAabOThl IIKOJIbI, HO3TOMY HET
00JIbIION HEOOXOIMMOCTH B CO3/IaHUM CaiiTe, B HAaYalle €ro 3aMEHST IPYIIbI B CAMBIX TOMYIISPHBIX
COLIMAJIbHBIX CETAX. 37€Ch IOJIb30BaTeNM CMOTYT NMOCMOTPETh PAaclMCAHUE 3aHATHUM, TPYIIbI, B
KOTOpBIE€ BEAETCS HabOp, MECTOPACIOIIOKEHHE M KOHTAKTHI IIKOJBI, IE€PEeYeHb IperojiaBareieH,
BUJICOPOJIUKU € ypokoB. Jlyi TOro, uytoObl OpeH/ cTayl y3HaBaeMbIM, HEOOXOAHMMO BIIOXKHTHCS B
KoHTeKCTHYIO pexinamy, CEO u GaHHeps! U1l pa3MenieHns peKJIaMbl Ha YAUIaX TOpoaa.

KoneyHo, 1mpu OTKpPBITUM HOBOIO  MPEANPHUATHS  CYHIECTBYIO PUCKM  HEXBaTKU
KBaJU(HUIHUPOBAHHBIX CIEIUAINCTOB M OTKa3za B Bbllaue JUIEH3UU. JlJIi UX MUHUMH3ALUU
HEOOXOMMO MPEUIOKUTh XOPOILME YCIOBHS COTPYIHMYECTBA JJs IperojaBarenei, a mepen
[Io/1a4eil IakeTa JOKYMEHTA Ha IOJIYYEHUU JIMIEH3UM MAKCUMaJIbHO BHMMATEIBHO O3HAKOMUTBCS
C BOBMOXXHBIMH TPHUYMHAMH OTKa3a W OOpaTUThCS B CHENHMAJIM3UPOBAHHBIC FOPUIHYECKUE
OpraHu3alMK [yl HOMOIIH B OPOPMIICHUH JOKYMEHTOB.

IIpu rpaMmoTHON MapKETUHIOBOI MporpaMme HOBOE MpeanpuaTue OyaeT IpUHOCUTh NIPUOBLIb
YK€ C YETBEPTOIrO Mecslia CyLIECTBOBAHNUS.
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